Attention: Forward Thinking B/Ds, RIAs, Financial Product Vendors and Wholesalers!
New Way to Succeed!

How to Deliver a “Profitable* Added Value Experience”
“PAVE” the Way to Successfully Access and Enhance

Extraordinary Advisors

A whole new, non product approach for B/Ds, RIAs, Vendors, Sponsors and
Wholesalers who are willing to try a de-commoditized strategy and deliver their
message within and thru custom entrepreneurial help, advice and tools.

v/The Extraordinary Advisor Breakthrough Process™
v/The Fear Extinguisher Process™

7 Different “PAVE” Presentations available for B/D
conferences, due diligences, wholesaler and/or vendor
sales meetings.
see

www.extraordinaryadvisor.com
for details, case studies and testimonials

The Extraordinary Advisor Breakthrough Processm™ IDEAL CLIENTS:
u

EXTRAORDINARY ADVISORS

= B/Ds &RIAs who recruit,
retain and serve them.

7 Soundview Farm Road

Weston, CT 06883
‘ EXTRAORDINARY u\ I NJ 203.256.1527 bus n SPONSORS, VENDORS ‘ EXTRAORDINARY <“
; ESQ 203.803.9426 cell & SUPPLIERS who sell -
' kevin@kevinjcullen.com to/through them. DORS

WHOLESALERS who seek
SPEAKING & CONSULTING ¢ MENTORING/COACHING relationships with them.

www.extraordinaryadvisor.com How focus on Extraordinary Advisors can make a
BIG DIFFERENCE to your success.

“He understands the need for urgency. Kevin has been a wonderful motivator, coach and speaker. He has advised
and shared his ideas individually and from the main platform of many of our conferences, and has always gotten
tremendous reviews and feedback. My firm is an advisor network designed for high producing, entrepreneurial,
independent advisors and has experienced unprecedented industry grown partly due to Kevin's ideas and influence.
| highly recommend Kevin as a consultant, speaker or coach for anyone looking to grow!”

-Stuart Silverman
CEO, Fusion Advisor Network, Elmsford, NY

*Profitable to BOTH the Extraordinary Advisors AND to the B/D, RIA, Financial Product Vendor, Sponsor and/or Wholesaler who
deliver said added value.
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